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Midwest and Coast Dealers 
Blame General Conditions 
For Used Car Sluggishness) 


Find Unencbnuatia a Big Factor in Present Sales 
Situation; Spring Specials Are Expected 
To Bring Relief 


New York, Feb. 2§ 


9.—Some time ago Automotive Daily 


News inaugurated an inquiry among automobile dealer asso- 
ciations to find out how the used car situation stood in their 


respective territories. 


already been published 


A number of interesting replies have 
and 


today we have three more 


answers, two from the Middle West and one from the coast. 
Our inquiry was based on finance figures showing that the 
average price of the cars financed was $264 for used and | 
$567 for new units, with approximately two used cars being | 


handled for each new”one. 


F. W. Mathey, 
Dubuque, Ia., Automobile Dealers’ | 
Association, writes us as follows: 

“IT believe that the figures you 
quote are somewhat thrown off by 
the fact that they are 
‘ures rather than sales data, 
my thought is that in new car 
ing a considerable amount of cars 
is sold for cash to both corporations 
and individuals, particularly to cor- 


and 


porations, which are not financed, | 


while practically all of the used 
ears go to individuals and a large 
percentage is financed, The condi- 
tion you mention is approximately 
correct for this locality, also a rough 
checkup indicates the same condi- 
tion around Des Moines, a couple 
hundred miles west of here. 

“As to the radica] changes in new 
cars, 
a great effect on used car selling at 
any time, and ascribe the present 
sluggishness in used car selling to 
the unemployment situation, as a 


(Continued on Page 6) 


32%, GAIN IN BUICK 
RETAIL DELIVERIES IN 
2D 10 DAYS OF FEB. 


Feb. 
cent, 


Detroit, 
32.6 per 


the second ten days of February over 
the first ten days of the month 
is reported by C. W. Churchill, vice- 
president in charge of sales of the 
Buick Motor Company. 

The deliveries were: First ten 
days, 1;334; second ten days, 1,771. 
The figures include all models and 
price groups. 

According to the latest complete 
registration figures for the United 
States, Buick registered six times as 
many cars as its nearest competi- 
tor in the eight- cylinder field. 


CAR MANUFACTURERS’ 
STEEL BUYING SPURS 
YOUNGSTOWN ACTIVITY 


Youngstown, Feb. 29.—Improve- 
ment in automobile steel buying this 
week is the chief factor in a sharp 
rebound in Youngstown district steel 
plant activity. Operations in the 
district are estimated by valley trade 
authorities at 28 per cent. of capac- 
ity, an increase of 5 per cent. from 
the rate in effect last week. 

The increase developed chiefly at 
Republic Steel Corporation’s War- 
ren plant, where approximately 70 
per cent. of finished stee] production 


(Continued on Page 4) 





29.—An increase of | 
in the number of | 
retail deliveries of Buick cars for | 


chairman of the | 


finance fig- | 


I do not believe that that has | 


INDUSTRY GAINS BIG 
VICTORY IN REJECTION 


sell- | 


| Washington, Feb. 29.—Rejection 


lof the Treasury Department's rec- | 
excise | 


special 
trucks and 


ommendations for 
taxes on automobiles, 
of the and 


subcommittee Ways 


try. The subcommittee will render 
its formal report to the Ways and 
| Means Committee within the next! 


|expected to ensue. 


(Continued on Page 5) 


VIRGINIA BILL 
WOULD TAX TRUCK 
LINE ROLLING STOCK 


Richmond, Feb. 29.—The 
motor bill as introduced in the Vir- 
ginia House provides for assessment 
of rolling stock of each motor 
vebvicle common carrier operating in 








Virginia $2.50 levy on each $100 of 
assessed value thereof, 

In prescribing the manner of dis- 
tributing the revenue from 
source to the various political sub- 
divisions, the bill says the state 
corporation commission shall deter- 
mine the proportion of the total 
vehicle miles operated by each car- 
rier in Virginia for each city, county 
and incorporated town. The fraction 
thus derived for each locality would 
be taken as the measure of the total 
stock tax assessed against such car- 
rier to which the respective locali- 
ties shall be entitled. 

When received by the localities, 
the fund would be used for general 
purposes of government. 

The levy would apply to all buses, 
trucks, tractor trucks, trailers and 
semi-trailers, and other equipment 
“which it is reasonably proper to 
class as rolling stock.” 


automotive accessories by the Rainey | 


Means Committee marks a striking | 


Hall | 


OF SPECIAL TAX PLAN 


| any 


| 


victory for the automotive indus- | 


| 


day or two, and favorable action is | 
toward the advantages of spending 


= 





| January New Car Sales Off 34% — 
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5 Cents. $12, Per Year. 
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In 31 Sta tes From Mon th in 1931 


WILLYS SALES CHIEF | 
SEES HOARDING CURB 





Slightly Under "scember; Truck Sales, 


13, : wn 42°, 
SPUR BUSINESS NEEDS 
—_— Detroit, Mich., Feb. 29.—Sales of new passenger auto- 


Toledo, O., Feb. 29.—Definite proof; mobiles in January 
that great sums of money are be- om , 
ing hoarded in all sections of the; P&T cent, 
nation is revealed in a statement | cent. 
made here today by H, B. Harper, | 
vice-president in charge of sales of 
the Willys-Overland Company, who 
declared that a check-up in retail 
sales of Willys-Overland and prod- 
| ucts shows an unusually large per- 
centage of these sales are for actual 
cash rather than by check. 

“Every day sales of this character 
are being called to my attention, 
uncovering cash from unexpected 
sources,” Mr. Harper said, “and in 
many instances these sales are made 
to persons not suspected of having 
cash. 

“A leading jeweler in a metropoli- 
tan city recently told me that the 
same trend was manifested in his 
business when they held a reduced- 
price sale. More than 500 pieces of 
jewelry advertised for $250 found 
cash buyers who had never before 
purchased from that store 


from the number 


DE SOTO’S PRODUCTION 
SCHEDULE FOR MARCH 
WILL TOP LAST YEAR : 


Detroit, Feb. 29.—Responding to 


the new De Soto Six, the De Soto 
Motor Corporation has set up a 
|March manufacturing program that 
| will exceed March of last year. The 


Soto deliveries are running 80 per 


“Get that ‘frightened money’ into|cent. of what they were in the 
circulation and normal times will| banner year of 1929. At the same 
return, and this can be accom- | time telegraphic reports from deal- 
plished by creating a trend of 


thinking in the mind of the public 


three weeks of February were 31.4 


| The subcommittee is now whip- + — = sae : | per cent, ahead of the corresponding 
| ping into shape the provisions of a| iatie. cies ee & wit aie period last year. ; 
| general sales tax of 2 per cent. ap-|or any other motor car is sold De Soto’s program was settled on 
| plicable to a wide range of manu- | from ten to twenty men in the fac- | 4S @ result of information obtained 
factured products, with few indus-|tory have been paid one or more|by L. G. Peed, general sales man- 
| tries exempted. 2 ‘s wages with which they pay|ager, and R, M. Rowland, assistant 
The action of the subcommittee] on rent, groceries, meats, clothes, ' general sales manager, who returned 
is expected to mark the cessation| entertainment and the hundreds of | recently from a tour of the country. 
of protests from the automotive in- | things local merchants sell, which | In the course of the tour, which took 
dustry and the large motorists’ or- | Money they in turn can also put in| them to some twenty-five cities. the 
ganizations. Leading figures in the} circulation. It also means that a | De Soto officials talked with dealers, 
automotive world have stated their| lumber man, perhaps in some dis-|bankers and business leaders and 
desire to co-operate fully with the} ; a 
;government in any fair tax levy (€ ontinued o se 2) (Continued on Page 5) 
proposition. So long as the auto- = ——-— - 


‘Finance Companies Deny 


Dealer’s Rights to Refunds 


New York, Feb. 29.—In the December 31 issue of Auto- 
motive Daily News there was published a communication 
from a dealer member of the seen 


Association which appeared in the N. A. D. A. Bulletin, 


finance company practices. 


Specifically the complaint was that when a dealer takes | 
an automobile on which there are several notes out-| 


over 


'standing and pays up the entire balance due at once, he is 
this | 


entitled to a rebate on the insurance and on the financing 
charge, which rebate, said the writer, the dealer does not 
always get. = ees 


— 


men- . 


Two circumstances were is indicated by the following charge: 
tioned under which these conditions | yyndreds of thousands of dollars | 
arise. lthat legally belong to the dealers 

Where the dealer takes the car in are being confiscated yearly by 
trade, and lthese finance companies because 

Where either the dealer repos- | the dealer is unaware of his rights.’ 
sesses the car or takes it back from | This accusation needs to be 


his finance company after they have ; answered first because it was writ- 
repossessed it. ten under an entire misapprehension 
The N. A. D. A. has received a/|of the legal aspects of the question. 
formal statement from the National; Under the conditions stated the 
Association of Finance Companies, | dealer ig not legally entitled to any 
Chicago, in which a request is made rebate at all. When a finance com- 
that the finance company side of | pany purchases an installment note 
the controversy be set forth, The} from a dealer at a mutually satis- 
statement is in part as follows: 
“The bitterness of the complaint! 


(Continued on Page 


9) 





in thirty- 
of the entire countr 
of cars sold in the same states in the 
same month a year ago, accor 
pilers of official automobile and truck registrations through- 


the steadily increasing demand for | 


|factory announced also that the De | 


ers indicate that sales for the first | 


Automobile Dealers | 
who | 


felt that he and other dealers had a eric ievance against certain | 


one states, representing 67.39 


y, show a decline of 34.48 per 


ding to R. L. Polk & Co., com- 


. 


*out the United States, 

The sales totaled 50,122 units, as 
eg 76,497 units a year ago. How- 
ever, the sales for January are only 
< 11 per cent. under the December, 

931, figure of 52,272 units for the 
same states. 

If the same rate 
|tained throughout 
| total sale for the 


of sale is main- 
the country, the 
month is estimated 


at 74,400 units, as against 77,564 
junits in December. 
Reports on new truck sales in 


| thirty-two states, representing 67.95 
per cent. of the country, according 
to the Polk Company, show 8,896 
units sold in January. 

This total is 42.61 per cent. under 
the record of 15,501 units for Janu- 
| ary a year ago, but less than 1 per 
cent. under the figure of 8,954 units 
lfor December, 1931, in the same 
| states 

Based on reports so far available 
the total new commercial cars sale 
is estimated at 13,100 units for 
January. 


LOUISVILLE A. D. A. 
FINDS USED CAR 
PRICES OFF $21.86 


Louisville, Ky., Feb, 29.—The aver- 
age sales price of used cars has de- 
clined $21.86 in the past four years, 
or from 1927 to 1931, in a summary 
prepared by by J. Garland Lea, sec- 
retary of the Louisville Automobile 
| Dealers’ Association, based on fig- 
}ures reported by association mem- 
bers, 

In a slatement 
26, Mr. Lea said 

“Used car prices have 


released February 


gone down 


steadily for five years, and 1932 
prices are almost certain to be lower 


Association members 
ll 8509 used Cars 

in 1930—al- 
were off 1,019 
64 used Cars 
1929, although 


than last year. 
in 1931 had to se 

just 256 less than 
though new car sales 
cars, They sold but 
lless in 1931 than tn 


(Continued on Page 4) 


| FORD TO SPEND MILLIONS, 
EMPLOY 100,000 WORKERS 


Detroit, Feb 29..-Ford Motor 
| Company expenditures for the bal- 
lance of this year in production of 
the two new series will approximate 
$300,000,000 in Detroit and Michigan 
alone, according to Henry Ford. 

Purchases of materials and parts 
will run to $62,000,000 a month for 
severa] months, he said, indicating 
that 100,000 men would be employed 
lby summer. 

The goal of the company wiil be 
1,800,000 new cars this year, with a 
daily production of between 5,000 
and 6,000 cars. Mr. Ford said he ex- 
pected the business all over the 


00! would employ 300,000 men if 
emery parts and materiala 














2 


by 


New Ba 





“CHEERIO, FORD, OLD BEAN,” i 
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F rd Exhibited in London 





s probably what these Britishers are saying to the new Ford car now 


on exhibition at Albert Hall in London, where all the products of the Dagenham plant are holding a 
private automobile show of their own. The little eight horsepower job looks better here than it did in 


previous pictures carried in Automotive Dai:y News 


WILLYS SALES CHIEF 
SEES HOARDING CURB 
SPUR BUSINESS NEEDS 


(Continued from Page 1) 





tant state, has a job and that the 
steel manufacturer, cloth maker, 
spring builder and many in other 
lines of manufacture necessary to 
the production of an automobile, 
may also keep their forces at work | 
and possibly increase them. 

“With this almost unending chain 
it is not out of line to believe that 
the money spent for one Willys- 
Overland or any other make of car, 
or for any other commodity of 
equivalent price, as its price is spent 
again and again, releases from ten 
to twenty thousands of dollars. In 


| on which a plant has been built / FORD’S N. J. PLANT 








comprising more than 100,000 square 
feet of floor space. It is planned to 
remove the business from Bridge- | 
port to Lackawanna in order to 
bring the firm closer to its source 
of raw materials and the major 
markets. 


HERBERT WINTER JOINS 
BRIGGS MANUFACTURING 


Detroit, Feb. 29.—The appoint- 
ment of Herbert C. Winter to the 
| research staff of the Briggs Manu- 
facturing Company has just been 
jannounced by H. E. Hund, vice- 
| president and general manager. 

Mr. Winter was formerly project 
engineer with the Stout Engineer- 
ing Laboratories, where he special- 
ized in aeronautical research, par- 
ticularly with reference to all-metal 
construction. 


READY FOR NEW MODEL 


Edgewater, N. J., Feb. 29.—Plans 
of the Ford Motor Company to start 
asembly work in the Edgewater 
plant of the company are beginning 
to take shape. Train loads of chas- 
sis and motors arrivéd during the 
past week and a Slight increase in 
{the number of employees will be 
made this week. 

It is believed, however, that actual 
jassembly operations will not start 
| until about March 8. As in the case 
of the present Model A, the bodies 
will be constructed on the chassis 
and slight retooling of the plant 
will be required to put the new 
mode] in production, 

The glass inclosed enameling 
rooms are large enough to care for 
| the additional two feet which have 





other words, the ‘frightened money’ 
of America may run into billions | 
of dollars, and when that money is| 
persuaded to come out of hiding it | 
adds many billions to the spending | 
power of our people. That is the| 
primary reason why we are urging | 
our own big sales organization to! 
search for the hidden assets of each | 
territory and to get the money back | 
in circulation.” 
| 
SPRING PERCH CO. GETS 
CHARTER IN NEW YORK | 
Lackawanna, N. Y., Feb. 29.—The 
Spring Perch Company, Inc., has | 
been chartered under the laws ol 
New York, with a capital of 7,500 | 
shares of no par common stock, | 
to establish and operate a plant 
here for the manufacture of auto- 
mobile springs. Principals of the 
new firm are John C, Hawley, pres- 
ident; A. H. Knapp and Howard T. 
Dow. The company has been in 
existence in Bridgeport, Conn., since 
1854. Late in 1931 a site was se- 
cured opposite the local plant of 


the Bethlehem Steel Corporation. 


——___ —_ 


| tions since January 1, according to | 


| Dayton O.; Otto A. Woltzien, New- 


| been added to the body. The motors 
| Which have arrived are four cylin- 
| der, confirming press dispatches 

; : re er from Detroit that the eight cylinder 
tunity for improvement in basic 


; : : ; engines will not be available for 
designs. Through Mr. Winter, our | another month. 
designers will have access to a 
highly specialized knowledge of 
aerodynamic science. Every body 
design created by us will be sub- 
mitted to Mr. Winter for study and | 


tions may be necessary to minimize | 7RUCK LAW VIOLATED 
: : GENERALLY IN TEXA 


air resistance factors.” 


DODGE BROTHERS ADD 
EIGHT NEW DEALERS, 
Detroit, Feb, 29—Dodge Brothers 


have added eight new direct deal- 
ers to their distributing organiza- 


“In the field of aerodynamics, 
particularly,” said Mr. Hund, “we 
believe there is unlimited oppor- 


ticipated until the various shifts 
attain speed in performing their 
duties, necessary for line production. 


S 


Austin, Tex., Feb. 29—So many 
injunctions have been issued against 
the enforcement of the Texas law 
governing motor truck transporta- 
tion that it has become practically 
inoperative. This situation devel- 
oped as the result of a ruling by 
the attorney general that an injunc- 
| tion can apply only to the particu- 
lar truck operators involved, Thus 
sO many individual operators are 
protected by injunctions against en- 
forcement of the law that officers 
are unable to distinguish between 
the violators and non-violators 





A. vanDerZee, general sales man- 
ager. 

The new dealers, all of whom are | 
located in important business cen- 
ters, are: C. G. Mox Auto Sales, 


burgh, N. Y.; Glisan’ Brothers, 
Cumberland, Md.; Goodwin Broth- 





Wonderful Opening | 


Unusual Opportunity | 


for the right type of man to || 
become financially interested as 
part owner in a growing, high 
grade automobile dealership 
handling the finest type of mer- 
chandise and doing a large 
service business in a fine loca- 
tion. 
Cream of Chicago territory for || 
this line. 
Our franchise is a good one. 
If interested reply at once for 
appointment. 
Eox 292, 
Automotive Daily News 
350 Hudson St., N. Y. 









| BISHOP STEAMOTOR MAKES 


ers, Newcastle, Ind.; Lyman-Tra- Most of the orders obtained relate 
her Motor Company, Salt Lake! to the 7,000-pound maximum load 
City, Utah; McCulla & Peterson,| limit provision of the law, which 


Inc., North Chicago, Ill.; Alley Mo-| provision is being violated generally 
tor Company, Haverhill, Mass., and | by truck operators, 

F. L. Sanford Company, Spring-| An important development of the 
field, Mass. | pending litigation was decision by 
| the Federal District Court at Dal- 
las holding that all provisions of 
the motor truck law so far as they 
affect interstate carriers are un- 
constitutional, 


WESTERN RAILROADS AGAINST 
HOSTILE TRUCK LEGISLATION 
Washington, Feb. 29.—Interstate 
Commerce Commission was urged to 
firm is incorporated for $100,000.| adopt the recommendations of its 
Cc. E. Bishop is president. A test | attorney-examiner in the motor ve- 
automobile equipped with one of hicle-railroad co-ordination study in 
these boilers has been in operation | brief filed on behalf of Western 
for several years. railroads generally. The Western 
$$ $$_$_____ | Traffic Executives’ committee said 
NEW TRUCK DEALERSHIP | that it does not advocate repressive 
Newton, N. J., Feb. 29.—Sweeley | or hostile legislation for motor 
Boole & Co., Inc. has been ap-| trucks, since probably the railroads 
pointed Studebaker truck dealer| will use more and more trucks in 
here. their own operations. 


PRODUCTION PREPARATIONS 

Water'oo, Ia., Feb. 29.—The Bishop 
Steamotor Corporation, Mitchellville, 
Ia.. has taken over the Caward- 
Dart Manufacturing Company build- 
ing here. The firm is to manufac- 
ture a steam boiler adaptable to 
automotive and other uses, The 














Large scale operations are not an- | 


| going at the pace Campbell do 





SPARKS from DETROIT 


Chevrolet Rumors 
* «* 
Campbell’s Stunt 


ok 







xk 





* * 


Getting the Breaks 





kK * * 
“Senator” Morgan’s Race 


* 





‘k 


Chris Sinsabaugh—Detroit Editor 


ok 














HILE I hold no brief for Chevrolet, I’m taking it on 

myself to spike rumors which have been going around 
since Ford admitted the new four and the V-8. Buzz, buzz, 
| buzz it has been on Rumor Row. Chevrolet, they tell me 
with a straight face, is all ready to meet the competition. 
Under cover is a four, stripped to the bone as to gadgets, 
| that can be priced so low that Ford would be stumped trying 
to meet the list. It is even said the four is the job General 
Motors has brought out in the Opel plant in Germany for 


continental sale, 

The eight, they declare, is champing at the bit in its 
stall, eager to bust out and start in the race for supremacy 
with the Ford V-8. Bosh! Twaddle, says I. 

1 ok * 

INVESTIGATION on my part convinces me that such 
rumors should not be dignified even by a denial on the part 
of the Chevrolet company. In the first ‘place, it would seem 
as if conditions have changed in the last three years. In 
view of the fact that Chevrolet has led in registrations in 
three of the last five years and may do so in 1932, it might 
well be said that itis Ford that has to do the worrying, not 
Chevrolet. 

Then, too, it is figured that it probably will be three 
months at least before Ford can completely stock all his 
| dealers, which would bring us into midsummer before the 
heavy firing along the western front begins. By that time 
| Chevrolet will have completed eight months’ production on 
| its 1932 models and about ready to figure on the 1933 setup. 
ok ” * 
| ATURALLY we engineers have been wondering where 

Malcolm Campbell, the Englishman, got the extra 
| speed that enabled him to raise his own world’s record of 
245.733 miles per hour to the astonishing rate it is today. 
As closely as we engineers can figure it, unexpected weather 
|econditions making for a fast beach at Daytona, an increase 
of from 1,450 to 1,500 in horsepower on the Blue Bird, and 
a changed nose on the car itself have been the contributing 
‘factors. The nose on the present car has been narrowed, 
| whereas the old one was so blunt that the wind banked up. 
|It only needed a break or two of this sort to beat the old 
record. It doesn’t take much to jump ten miles an hour, 
es. 

i + + 

WELL, HE SHOULD get some good breaks, for he has 
had some bad ones. When he came over with the original 
Blue Bird in 1928 he set a mark of 206.916 m. p. h. which 
stood just two months. Then Roy Keech came along with 
the American-bred Triplex Special and cut it five one- 
hundredths of a second. So Campbell can boast that he held 
the blue ribbon mark the shortest time of any who have 
cracked it. Segrave boosted the mark to 231.362 in 1930 
and Campbell had to come back in 1931 to put it at 245.733. 

* * * 

THE PRESENT RECORD is better than four miles a 
minute. Looking back over the years, I well remember the 
sensation created in 1906 when “Senator” W. J. Morgan, 
then promoting the Florida beach races, staged his sensa- 
tional race in which the winner had to better two miles in 
a minute to win the trophy. 

We thought Morgan was shooting at the moon then— 
that such speed was impossible. Frank Marriott with the 
Stanley steamer was supposed to be the only one capable 
of turning the trick, but what a surprise! Louis Wagner of 
France was at the meet with an eight-cylinder Darracq, and 
the Darracq was coaxed in to make it a race. Wagner was 
a temperamental star and sulked at the last minute, with the 
result that his mechanic, Demogeot, was placed behind the 
wheel. 











* - of 

AND IT WAS DEMOGEOT who achieved the great 
fame of crowding two miles into one minute. He won easily 
from Marriott, and his pace for the mile was 122.44 m. p. h., 
which is why he now is one of the immortals, along with 
W. K. Vanderbilt, Jr., Barney Oldfield, Ralph De Palma, 
Bob Burman, Tom Milton, H. O. D. Segrave and others. 

Incidentally, the first straightaway mile record was 
created by the millionaire amateur, Vanderbilt, who showed 
92.307 m. p. h. in his Mercedes in 1904. 
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Regulates. Used Car Stock > by < ‘Quick- -Glance’ Method 


Phila. Chevrolet 
Keeps File That Saves 


Much Time—Has Other 


Methods Helpful to De- 
partment Work 


Regulation of used car stock on 


hand is accomplished by Anders & | 


Jervis Motor Company, Chevrolet 
dealer, 1408-10 North Broad St., 
Philadelphia, by the aid of a port- 
ab'e. flat card file inclosed 
leather, convenient to 
desk. 

By consuiving it at any time, 
sales manager, Raymond R. Sonne- 
born, in charge of both new and 
ised cars, is able to tell at a glance 
ine he may wish to know 
about the used car stock, such 
how many un.ts of all makes 
on hand: how many 
lets, Fords and cars of miscellane- 


ous make there are and just where | 
many | 


they are at the time; how 
models of any particular descrip- 
tion and the number of each type 


of model in each make, as well as | 


how long cach has been in 


stock 
In this way, 


car 


at a moment's no- 
tice, the sales manager knows 
which cars should be pushed first 
in the selling, 

The cards are filed by 
sedans, coupes and coaches. 


model— 
Tags 


of three colors are used to denote | 


White is for Chevrolets, 
Fords and yellow for cars 
of miscellaneous make. A narrow 
red sticker on a card, located on 
its left side, means the car has been 
in stock thirty days; placed toward 
the center, it means it has been on 
hand sixty days, which is regarded 
as the “danger” line for a car to 
remain in stock; and located on the 
right, it signifies the car has been 
in stock for ninety days. 

A green sticker appearing on a 
card means the car 
the company’s used car lot, away 
from the plant. A yellow sticker 
signifies the car is in the sales 
building, and a card without any 
sticker means that the car is in the 
service station, or repair shop, be- 
ing worked on. 

When a used car has been in 
stock more than sixty days the de- 
partment tries to sell it as soon as 
possible. When a used car is sold, 
the card from the leather-cased file 
goes with the order. This card has 
at the top the purchaser’s name 
and address; what the car sold for; 
the gross profit or the loss on it, 
and the date of the sale. 

The company has three used car 
appraisers. When a used car is of- 
fered by the customer in exchange 
it is thoroughly tested and ap- 
praised, not merely looked at and 
a price offered to please the cus- 
tomey. 

The exchange car is driven around 
the block by the tester, and, where 
there is little traffic and it is quiet 
on the back street, the tester stops 
the car and listens for pin knockS. 

The used car appraisal record 
shows the itemized reconditioning 
expense, check marked against the 
name of each part printed on the 
form, with the shop operation num- 
ber of the job and its cost entered 
in respective columns. The totals 
show estimated selling price, recon- 
ditioning cost, insurance, advertis- 
ing and other selling expense and 
appraisal price. After appraisal the 
exchange car accepted is marked 
with a price sticker. If a salesman 
is able to dispose of this car at the 
sticker price he is paid 7 per cent. 
commission, but if he sells the car 
below sticker price he receives only 
5 per cent. commission. This fact 
makes him especially quick to let 
the appraiser know if he believes 
the car has been overpriced, in or- 
der that it may be repriced on the 
sticker. The salesman’s belief that 
a car has been overpriced in the 
first place is influenced by his in- 
ability to sell it at sticker price on 
a number of occasions and by the 
lower figure he is offered by the 
prospect for it. Naturally, it is .for 
the salesman’s interest to have the 
car repriced so he can get his 7 
per cent. Down payments on used 
car stock one year old are placed at 
40 per cent and 33 1-3 per cent. in 
order to appeal to a better class. 
At present the company is trading 
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|} and is restricting the acceptance of 
Fords. 


fluctuate, where the department 
wishes to make sure of what dealers 
of other makes of used cars are 
selling them for at the time, such 
dealers are asked about it over the 


telephone, stating model and year 
of production, and, by way of re- 
turning the courtesy, the depart- 
ment invites, at such times, these 
dealers to call up when they desire 
llike information. Reciprocity of 
this kind proves helpful in deter- 


of used units. 

When the department has accept- 
ed in exchange a used car of 1931, 
or 1930, the speedometer is turned 
back to zero, on the basis that the 
future buyer of this car is more in- 
terested in how many miles there 
are left in it to run than how many 
miles it ran before coming to the 


to eliminate claims of undue wear 
on mechanism made by a purchaser 
who understates the mileage run 
since the purchase. The company 
has a “policy” department, however, 
which attends to fair and reason- 
able claims for the purchaser, free 
of charge. 

The company reconditions used 
cars back to and including 1929 
models, preferring to sell older units 
“as is.” 


cars are sold “by word of mouth” 
advertising, that is, through recom- 
mendations from satisfied owners, 
than in any other way, the company 
uses other methods, such as the 
classified columns in newspapers; 
monthly “flyers” sent by direct mail 
in plain envelopes under a 2-cent 
stamp, and its own display window 
announcements, in selling used cars. 
The “flyers,” from time to time, 
carry at the top of the sheet of in- 
formation about the used car stock, 
an “introduction” to some member 
of the personnel, such as the service 
manager, or 
using the man’s photograph as the 
face of a seric-comic figure repro- 
duced from a fanciful pen-and-ink 
sketch. This tends to familiarize 
the public with the personnel, as 
the employee’s name always accom- 
panies the picture, and promotes 





nothing but Chevrolets and Fords} good feeling. 





As prices of used cars on hand} 


mining, at times, the resale prices | 
{station operators in the past have 
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THIS is how the Ira C. Jones Company, Studebaker distributor of 
Newark, N. J., advertised its one-night auction sale of 151 automo- 
The offset made the ad “stand out” | in a the lee local I newspapers 








| service stations. 


| proper lubrication. 


Advertising Auction Sale 


tad 


acceptance of the 


studebakers manitested 


and the 


substantial buying since, we find tt reces- 


sary to clean out our present used'car stock. 


AUTOMOBILES 


eb eee Oy | 


ross 
have you had 


AM DITO mide le (cements 


~look.them over 


rteously show you 


rivation desired. 


\ 


MUR PROTECTION 
STRIBUTORS 


Pats 1.4 a ae 
33-2510 





Dollars Not Gallons 
Basis for Successful 
Station Operation 


Nashville, Tenn., Feb, 29.—Future 
profitable operation of service sta- 
tions over the country will depend 
almost entirely upon the abilit, of 
the station to offer specialized 
lubrication to its customers, ac- | 
cording to H. Edward Seaton, man- 
ager of the Equipment Company, 
1152 Broadway. 

Pointing out the fact that service 


measured the success of their sta- | 
tions on the number of gallons 
pumped instead of number of dol- 
lars’ profit, Mr. Seaton declared that 
the undeveloped field of proper 
lubrication offered the salvation of | 


“A major oil company in the East 
made a careful survey of its stations 
where a program of specialized lu- 
brication had been instituted, and a 
report for a twelve-month period 
showed an increase of its oil to gas 
ratio from 2.2 per cent. to 3.7 per 
cent., or a gain of more than one 
and one-half times, This is just an | 
example of what can be accom- 
plished where the motorist gains | 
confidence that his machine has} 
been properly oiled,” he continued. 

Mr. Seaton also pointed out that | 
such methods would increase the 
numbers of washing, simonizing and 
other services offered by the station. 
Consumption of gasoline for the 
country as a whole is limited by the | 
number of miles that its 26,000,000 
automobiles run, and any increase | 
in business at one station means a 
decrease at another, Mr. Seaton said, 
in stressing the fact that filling sta- 
tion operators must specialize in 





KNUDSON SALES NAMED NASH 
RACINE, WIS., REPRESENTATIVE 

Racine, Wis., Feb, 29.—The A. C. 
Knudson Sales Company has been 
named sales and service representa- | 
tive for the Nash line of automo- 
biles in Racine. A. C..Knudson has | 
been connected with motor sales ac- | 
tivities in Racine fifteen years. As- | 
sociated with him are J. T. Sim- | 
mons, Harlow Klema and L. E. 
Johnson. 





| cultivate him. 
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Ford Dealer Maps System 
For Successful Salesmen 


A comprehensive program, which , 


he claims will, if followed, make 
successful salesmen, has been out- 
lined by Stanley E. Lawfer, head of 
the Lawfer Automobile Company, 
of Allentown, Pa., Ford dealership. 

Mr. Lawfer's suggestions follow: 

“Ask every person you talk to, 
acquaintance, friend or prospect, ‘do 
you have anybody in mind who is 
thinking or is capable of buying a 
car?’ and be sure to always give 
him your name card, This will be a 
memorandum and your name will 
come 
as he retains the card, 

“Some of the characters 
places where you will meet 
people, mechgnics, your prospects, | 
people who come to the garage} 
daily to buy cars, parts or repairs, 
your personal friends, sales 
in stores, your grocer, your 
baker, milkman, boot shiner, 
in fact every person you come 
contact with. 

“When you see a Model A, a used 
car a junker waiting in front of a 
store, talk to the owner. Approach 
them in this respect, ‘this is just 
the type car I have been looking 
for. I have a man up the country 
who wants to buy a car of this type, 
and we are in a position to make 
you an exceptionally good offer.’ 

“Retain a staff of ‘bird dogs,” 
whom you should call on methodi- 
cally, They can be found at the 
gas stations, repairmen in repair 
shops, gatemen at factories, watch- 
men at factories, groceries, barber 
shops, cigar shops, etc. 

“In order to be successful, 


and 


you 


must carry out the following routine | 
Sales | 


daily: Two calls before the 
meeting; at least twenty-five def- 
inite contacts a day; take half an 
hour for lunch; have your dinner at 
4.45 and leave the house not later 
than 5.30; calling on the prospects 
whom you couldn’t see during the 
day, and do this until 7.30 at night, 
at which time you will pursue the 
following program: 

“Call on @ man who you feel 
very certain is going to buy a car in 
the spring or the early summer, and 
If you will do this 
with one prospect every night you 
will be able to build up a clientele 
and will reap your harvests at the 
time when they are ready to buy. 


_FRAZER DINNER SPEAKER 


FOR SYRACUSE DEALERS 


Syracuse, N, Y., Feb. 29.—Joseph 
W. Frazer, general sales manager of 


up in his mind just as long} 


these | 


people | 
butcher, | 
dentist, | 
in | 


| the Chrysler Sales Corporation, was | 


the principal speaker at the annual | 


dinwer of the Syracuse Automobile 
Dealers’ Association, 
nection with the association’s 1932 


show. He declared that the auto- 
mobile industry as a whole has ad- 
justed itself to present conditions 
much better than most other indus- 


| tries, 


N. A. Beardsley, general sales 


manager of Willys-Overland, 


of the company, also in connection 
with the Syracuse show. 


MISSOURI DEALERS PUSH 
USED CAR SALES EFFORT 


Joplin, Mo., Feb. 29.—Motor car 


| dealers of Joplin are conducting an 


intensive campaign on used car 
sales in an effort to move their old 
stocks and make way for sales of 
new cars. 

Virtually every dealer concern in 
the city is engaged in the drive, eix- 
phasizing reduced prices and special 
offers in daily newspaper advertise- 
ments. In several instances com- 
panies are offering awards to sales- 
men as special inducements. 


NEW OLDSMOBILE DEALER 

Dover, N. J., Feb. 29.—Dover Olds- 
mobile Company has been formed 
by George F. Jacklitsch, Jane Jack- | 
litsh and Mildred Skellenger, all of | 
Morris Plains, 


held in con-| 


Inc., | 
| addressed Central New York dealers 


But be sure that you make a friend 
out of him, and take him out of the 
prospect classification, so far as his 
mind is concerned. 

“Make at least one demonstration; 
a trip through the shop and our 
s:ockroom daily. There should be 
|no exception to this, and if in the 
event it is physically impossible, then 
|} I suggest making two demonstra- 
tions the next day. 

“Call on a man whom you have 
sold a car to recently to sell him 
service, but principally to find out 
whether he knows of a new pros- 
pect. I suggest keeping your own 
| file on this, and do it accurately. 

“When you get home at night, 
|read your newspaper. with the 
| thoug ht in mind that you must find 

a new prospect before laying it 
|down. These prospects can be 
found in the news items, under new 
businesses, doctors, etc. 

“Start a systematic canvass cam- 
paign and keep this file at home, 
with the thought in mind that you 
are going to work a different clas- 
| Sification each week. The first week 
you will call on all the dairies, the 
second week all the florists, the 
third laundries, etc., and last, but 
not least, spend one morning a 
week with salesmen who drive milk 
wagons, baker trucks, etc., with the 
thought in mind that these men 
must be contacted at 2 or 3 o'clock 
in the morning. After you have 
|done this a few times the drivers 
| will begin to know you and will call 
}On you whenever they hear of some 





}one buying a car. The Allentown 
Dairy Company alone hires 100 
drivers. Imagine what a clientele 


can be worked up in both new and 
used cars, new and used trucks, 
from a clientele of this magnitude, 
| “Don’t forget, fellows, that we are 
|no longer Ford salesmen; we are 
hard-working men and do every- 
thing that a laboring man does, 
outside of carrying a lunch kettle, 
and the sooner you make up your 
mind that you are earning an hon- 
est dollar by working in this ca- 
pacity the sooner you will begin to 
| enjoy your work and see the re- 
sults, and I will bet 5 to 1 that 
within a year you will be earning a 
great deal more than any other au- 
tomobile salesman in the town, but 
} it will require an honest application 
| of effort and | a lot of time.’ 


| ATLANTA DEALER CONDUCTS 


SPECIAL DE SOTO EXHIBITION 

Atlanta, Ga., Feb. 29 (UTPS).—In 
spite of a week of rainy weather, the 
new Ponce de Leon Motors, Inc., of 
which A. S. Farris is president, en- 
tertained more than 500 visitors dure 
ing the week at its home, located at 
415 Peachtree St. Ponce de Leon 
Motors, Inc., is Atianta’s latest au- 
tomobile firm, having been organ- 
ized a week ago, and handles De 
| Soto exclusively, 


—————— 
Truck and Bus 


Issue—Mar. 18 


In addition to up-to- 
the-minute specifica- 
tions with prices, the 
issue will contain 
latest registration fig- 
ures by states and 
makes, in addition to 
news and articles of 
interest to every 
truck dealer and fleet 
owner who will re- 
ceive the issue. 

No added charge for 


extra distribution. 
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Put a Million Men to Work 


UT of the hundreds of schemes to banish depression the 
campaign of the American Legion to find jobs for one 
million men now unemployed appears to be based on common 
sense and deserves the support of sober-thinking employers. 
This campaign ties in nicely with President Hoover's anti- 
hoarding drive and has-the support of the American Federa- 
tion of Labor and the Association of National Advertisers. 
If one million men were put to work today at salaries 
averaging only $20 a week, $20,000,000 now lying dormant 
would be put into circulation weekly. The psychological 
effect of one million men returning to work would, perhaps, 
release still additional funds now being hoarded by those 
who have been steadily employed. Much of hoarding today 
can be attributed to the fear of those now employed that 
they may soon join the ranks of the unemployed. If John 
Jones can report at the end of the week that the company 
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by which he is employed added three new workers during the} 


week, Mrs. John Jones will, no doubt, serve roast beef for 
Sunday dinner rather than beef stew. 

Also Mr. Jones, who has deferred the purchase of a new 
pair of shoes from week to week, due to the fact that each 
week had brought a reduction in the number of his fellow 
workers, would find that he could now afford that pair of 
shoes if his employer had issued additional pay checks 
during the week rather than additional yellow slips. 

The present fears of the great army of workers in this 
country are not entirely imaginary. Imaginary or theoretical 
relief programs will not help, but a million men back on the 
job would make a whale of a difference. This appeal is not 
based upon charity nor yet upon patriotism; it is an appeal 
to common sense, which has been always the firm foundation 
ee which American business and traditions have been 

uilt. 


UTOMOBILE dealer association reports from various 
parts of the United States, which have been published 
during the past few days in Automotive Daily News, indicate 
that used car sales are sluggish if not downright stagnant. 
For this reason we would feel derelict in our duty if we failed 
to pass on the following suggestion which appeared recently 
in “Wall Street Journal Straws,” under the caption “A New 
Market for Used Cars.” 

“A new enterprise has recently developed, serving both 
to prove again the famous axiom that “Barnum was right,” 
and to provide a new outlet for used cars. A showman, with 
an eye for the current trends in public interest, a short time 
ago purchased six second-hand models of one of the largest 
and most expensive makes of automobiles, and, with the 
assistance of a machine shop, fitted them out with bullet- 
proof steel body covers. He then proceeded to bombard his 
cars with rifle fire, and with these tangible marks of gun 
play, started a country-wide tour of one night stands, 
charging 10 cents admission to view the machine. The bait 
which entices the curious to part with this fee is his 
unqualified statement that these vehicles are none other than 
Al Capone’s private armored cars, abandoned after years of 
faithful service.” 


We are now within a month of the period when motor 
car sales should turn upward. If we are granted an early 
and real spring, sales should show an encouraging volume. 
The fact that the Ford announcement has been made and 
that the new Ford cars will be ready for exhibition inside 
of a couple of weeks, will help the selling campaign that will 
go into an intensive phase very soon. 

The final outcome of the campaign rests in the hands of 
our retail salesmen. Cars can be sold, but the men on the 
firing line have got to put all their energy into the job, if 
they are to realize all the potentialities of the year. Up and 
"em, boys, 
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Newark, N. J., Feb. 29.—The meas- 
ure before the state Legislature for 
increased taxes on motor trucks is 
confiscatory, and the proposed reg- 
ulation is contrary to the interests 
of the public, which pays the trans- 
portation bill in commodity prices, 
according to Alfred D. Way, secre- 
tary of the Motor Truck Club of 
New Jersey. 

The bills resemble measures pro- 
posed in other states by railroad in- 
terests, and will meet with rigid op- 
position from all truck companies 
and shippers in the state, the motor 
truck spokesman intimated. 

“Truck transportation is not the 
monopoly that the regulatory bill 
labels it, but is a shippers’ tool of 
business,” he added. 

“There is no public demand for 
such legislation. Placing the so- 
called ‘public carrier’ in a legal 
straitjacket will work a severe han- 
dicap on the small shippers of the 
state since these for-hire-at-any- 
time operators are serving the 
smaller businesses which cannot 
operate their own equipment with 
maximum economy. 

“The regulatory bill in so far as it 
affects the private carrier is a gov- 


'ernmental interference with private 


business. It is a violation of the 
rights provided in private contracts. 
It will invite costly litigation if it is 
enacted into a law. The Supreme 
Court of the United States has ruled 
as unconstitutional on several occa- 





| PITTSBURGH DEALERS 


HEADED BY MINNICK 


Pittsburgh, Pa., Feb. 29.—At the 
semi-annual meting of the sales 
managers d.vision of the Pittsburgh 
Automobile Dealers Association held 
last week the following officers 
were elected for the ensuing six 
months: 

Chairman, Paul Minnick, C. A. 
Rehtmeyer, Inc.; first vice-chair- 
man, G. D. Jay, Jr., Pierpont 
Motor Company; second vice-chair- 
man, F. W. Williams, Oldsmobile 
Pgh Company; secretary-treasurer, 
W. N. Owings, of P. A. D. A. 


NASHVILLE GARAGE MEN 
ORGANIZE ASSOCIATION 


Nashvi_le, Tenn., Feb. 29 (UTPS). 
—The Nashville Garage Men's As- 
sociation was formed Monday night. 
Howell N. Brandon, nine years on 
the road for the Timken Roller 
Bearing Company, but for the last 
three years manager of the Auto 
Bearing & Parts Company, was 
elected president. 

Noble Dye, Gleason Gibson, R. L. 
Stubblefield, T. A. Bryant, W. R. 
Hardison, H. Van Arsdell, Walter 
Wood, Guy Chunn, William Martin 
and A. B. Todd, managers, owners 
and representatives of leading 
garages and repair shops were 
elected the first board of directors. 


| COMING EVENTS _ | 


i cesienitamsanaliniteicaesmee tell 


FEBRUARY 


22-March 5—San Francisco, Cal. 
bile Sa'on Palace Hote! 

27-March 5—Albany, N. Y. 22d Annual Au- 
tomobile Show, Albany Automobile 
Dealers’ Association, Inc., State 
Armory. 

29-March 5—Seattle, Wash. Show. 


MARCH 


3- 5—Gary, Ind. Automotive Trade Asso- 
Cilation, annual show. A. H. 


Autcmo- 


Travers chairman 
8- 5—Manchester, Conn. Show. 
3- 6—Decatur, Ill. Show. 
5-13—Toronto, Can.. National Spring Mo- 
tor Show of Canada. Canadian Au- 
tomobile Chamber of Commerce, 
Coliseum, Exhibition Grounds. 
10-12—Ansonia, Conn. Show. 


OCTOBER 


8- 7—Buffalo, N. Y. National Meta] Ex- 

osition, 174th Regiment Armory. 
. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

3- i—Buffalo, N. Y¥. National Meta! 
Congress. Sponsored by American 
Society for Steel seating, with co- 
Operation of American Society of 

echanica!l Engineers, Institute oi 
Metals and Iron and Steel Divisions 
of American Institute of Mining 
and Metallurgical Engineers, Amer- 
ee Welding Society, Wire Associa- 

on. 


~ Trade Association News 


N. J. Truck Group Protests 
Taxation Bills as Unjust 











CAR MANUFACTURERS’ 
STEEL BUYING SPURS 
YOUNGSTOWN ACTIVITY 
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goes to the automobile industry. 
This plant was idle last week. At 
the present week's start a blast {ur- 
nace and five of eight open-hearth 
furnaces are active and finishing 
mills are correspondingly busy. 

Mill managers report, however, 
that buying from automotive indus- 
| tries has not yet developed to the 
| degree anticipated and are looking 
for a substantial increase in opera- 
tions of their plants some time in 
March. Sheet production in the 
area is around 25 per cent. of ca- 
pacity, while a similar rate is in ef- 
fect at mills rolling sheets. The 
lull in buying of flat steels appar- 
ently has passed, although no period 
of intensive buying has yet ap- 
peared. 

Carnegie Steel Company, which 
ships substantial tonnages of auto- 
mobile steel from its plants in the 
Mahoning Valley, has increased op- 
erations 5 per cent., according to 
estimates at the beginning of the 
week. Measured by steel ingot out- 
put, activity at local Carnegie plants 
is on a 35 per cent. basis. Six of 
fifteen open hearths are melting. 
Last week an average of five op- 
erated. 

District schedules, however, indi- 
cate a moderate increase in Carnegie 
operations at Farrell, Pa., partly as 
a result of increased demands for 
rolled steel, part of which finds its 
way to automobile factories, 

Youngstown Sheet & Tube activ- 
ity here is slightly higher, with oper- 
ations estimated at 21 per cent., 
against 20 per cent. last week. 
This small gain comes at the com- 
pany’s Bessemer plant at Campbell, 
O., where two converters were ex- 
pected to be active, compared with 
only one last week. Emphasizing 
the uncertainty and irregularity 
with which flat-rolled steel business 
is appearing, Sheet & Tube this 
week reported an indefinite schedule 
at its Campbell sheet plant. Demand 
has not been sufficient to permit 
continuous operations. 

Mahoning Valley Steel Company, 
Niles, O., another sheet producer, 
also reported its schedule for the 
current week was indefinite, al- 
though some of the company’s mills 
are likely to be rolling before the 
end of the week. 

Schedules for Sharon Stee] Hoop 
Company show that production is 
being maintained for another week 
at around 50 per cent. of capacity, 
with three open hearth furnaces 
melting steel. This rate is compar- 
able with that of a year ago. 


sions statutes with provisions similar 
to those in this measure. 

“Must the private carrier be com- 
pelled to communicate with the pub- 
lic utilities commission every time he 
contracts with a shipper t> move 
commodities? 

“The bill states the private carrier 
must inform the commission of the 
territory he is going to serve. If it 
is to the convenience of the shipper 
for the carrier to haul between 
Trenton and New Brunswick, tat 
private carrier, under the provisions 
of the bill, would not be able to 
serve the shipper unless he had 
named New Brunswick as one of his 
contemplated destinations. 
“The uses to which trucks 7 








adopted clearly indicate the diffi- 
culties which vill arise if these 
measures are passed. About 85.5 per 
cent. of the trucks in the state are 
shipper owned, 8.7 per cent. private 
contract operators, and the remain- 
der common carriers. Stringent 
rules applied to the latter two types 
of operators will drive practically all 
these vehicles off the New Jersey 
highways because shippers, in order 
to get flexible and lo.; cost service, 
will be forced to buy tr=cks of their 
own even at a sacrifice of economy. 

“Truck users have always been 
willing to pay a fair share of taxes. 
During 1930 they contributed 26 per 
cent. of the registration fees, though 
they represented but 15 per cent. of 
the vehicles on the highways. Now 
they are being asked to submit to 
increases in fees ranging up to 700) 
per cent. 

“Some one must pay for the bur- 
dens placed on truck users. Without 
question, it will be the public, since 
the cost of distribution largely de- 
termines the price of commodities. 

“Is the public at this time willing 
to pay an extra 2 or 3 cents a quart 
for milk, higher prices for other 
commodities? I don’t believe so. 

“The increases as provided in this 
bill are nothing short of confisca- 
tory. If it is adopted the state will 
not obtain additional revenues. It 
will receive less. Hundreds of truck 
operators will have to dispense with 
the use of vehicles.” 


CONNECTICUT BUREAU 
CONDUCTS INSPECTION 
OF 500 SCHOOL BUSES 


Hartford, Conn., Feb. 29.—Exam- 
ination of the 500 motor vehicles 
which in Connecticut transport 
12,000 pupils to 250 schools each 
school day, covering routes totaling 
more than 2,500 miles, has been 
begun by the inspection section of 
the motor vehicle department, Com- 
missioner Robbins B. Stoeckel said 
today. 

“Regulations have been in force 
for some years which demand a 
high degree of mechanical equip- 
ment and interior appointments for 


LOUISVILLE A. D. A. 
FINDS USED CAR 
PRICES OFF $21.86 


(Continued from Page 1) 


new car sales in 1929 were 4,403 
greater than in 1931.” 

Five-year record of used car sales 
by Louisville Automobile Dealers’ 
Association members follow: 

Total Used Total Sales 





these buses. Recently,” Commis- Eees Cars Sold Value 
sioner Stoeckel said, “there has} j9ae..11200/:775 Sag, 94:99-854.23 
been report of deviation from these rrr 8,573 2,222,330.24 
required conditions in some in-| }930-:-+++:-++++:: 8,767 2,091,128.61 
ee ite oka ate 8,509 1,889,635.47 
stances. The inspection will ascer- Average Decrease 
tain where there has been laxity} | glagen | TeeCar 
and result in orders for remedy. 289.15 $17.65 
“The department will investigate ae 22.8 
matters of seating arrangement, 222.07 oo 
seating capacity, headroom, types a i ae 
of doors, methods of ventilation,| five-year record “of new an aaa 


weight of load, specific operating 
safety devices, means of protecting 
passengers when windows are raised | 
and a number of certain items of | 
mechanical equipment.” 


meu 


|in Jefferson county follow: 
Total New 


Year Cars Sold 








TRENTON CAR DEALERS 
DISCUSS LEGISLATION | 


Trenton, N. J., Feb. 29.—Legisla- 
tive matters affecting the automo- 
bile industry were discussed by 
members of the Trenton Automobile | Rubber Company, serving as a dis- 
Trade Association at a luncheon | tribution center, both wholesale and 
meeting at the Carteret Club. Wil-! retail, for Goodrich tires and other 
liam A. Weinmann, president, pre-| products for the four-state district, 
sided. Announcement was made/is being established here by E. O. 
that the annual meeting of the as- | Hunt, proprietor of the Dodge deal- 
sociation will be held March 8 at|ership, service garage and motor 
the Carteret Club. car accessories establishment. 


PLACE GOODRICH FACTORY 
WAREHOUSE IN JOPLIN, MO. 
Joplin, Mo., Feb, 29.—A factory 

warehouse for the B. F. Goodrich 
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DE SOTO’S PRODUCTION =e doing an especialy good 
SCHEDULE FOR MARCH |,"sws sms n= 
WILL TOP LAST YEAR|: result of the heavy rains that pro- 

| vide an assurance of good crops. At 

sales 











the Cleveland auto show our 
this year were 109, as compared with 
brought back enthusiastic reports | 73 last year. 
concerning the success of the new | “Although the greater 


De Soto a |Texas has suffered somewhat from 
‘In nearly every city I visited I) ongitions of the last two years, in 


(Continued from Page 1) 


part of | 


| proposed 








found conditions better than I had | tne jittie town of Gladewater, in east 
anticipated,” Mr. Peed declared. | ‘Texas, 1 saw more activity per square 
“The general attitude too has shown | mile because of the oil boom in that 
a definite turn for the better in the | section than I have ever seen any- 
last few months. where. It was an inspiration to see 
“As a result of the trip I am con- | the way business was going in that 
vinced that idle money can be teased | little place. 
out of the ice box by warm prices.| “New high wheat prices contrib- 
Certainly, I feel that our new car|uted@ much to the success of the 
is doing just that and our sales | Minneapolis show. In Philadelphia 
figures bear me out. we found that the reopening of 
“In St. Louis, Boston and Cincin-|many of the textile mills was hav- 
nati, regarded as cities of accumu-|ing a very beneficial effect on sales. 
lated wealth, where we might ordi- “The Indianapolis show was one 
narily expect automobile buying to | of the best in the country. The at- 
be conservative under conditions |tendance was excellent, and De Soto 
that prevailed some time ago, gains | sales were far ahead of last year.” 
were made in each case. There was Mr. Rowland had a similar report 
no pessimism in St. Louis. Our|to make, and declared that new 
dealers, particularly those located in|cealer interest in De Soto was | 
the mining sections of southern Il- 'strong in every section visited. 




































' INDUSTRY GAINS BIG 
VICTORY IN REJECTION 
OF SPECIAL TAX PLAN 


(Continued from Page 1) 


motive industry is not singled out 
for discriminatory legislation, no 
further protest is expected. The 
1 cent tax on gasoline, 
however, still remains undecided 
and offers a subject for controversy. 
Congressman Rainey, chairman of 
the subcommittee, said the new sales 
tax would include almost all of the 
country’s industries and would be 
one of the simplest of its kind ever 
presented, It is expected that this 
legislation will produce $6,000,000,000 
annually, Administrative provisions 
of the bill have been worked out, 
Under the Treasury Department 
recommendations a 5 per cent. 
tax on passenger automobiles would 
have extracted $73,000,000 from the 
public. By cutting this to two per 
cent., the industry would pay only 
$29,200,000. The three per cent. tax 
on trucks, it was estimated by the 
Treasury Department, would pro- 
duce $6,000,000. This compares t 









New Dealers 
Appointed 


CALIFORNIA 
Studebaker—Olin J. Hessell Com- 
pany, Inc., Nationa] City; Napa 


Motor Sales Company, Napa. 
Graham-Paige—Raymond & Sny- 
der; Anaheim; California Motor Car 
Company, Daly City; Lumiey 
tors, Huntington Park; Pickering- 
Nelson Motors, San Pedro; 
Stillwell, Santa Monica; Batchelder 
& Jurley, Watsonville; Hill & Tutt, 
Inc., Los Angeles; G. A. Stone Com- 
pany, Los Angeles; S. E. Morris Ga- 





$4,000,000 under the proposed two 
per cent. rate, 
The proposed excise tax of 2'% 


per cent, on automobile accessories 
was believed to promise revenue of 
$21,000,000 compared to the $16,750,- 
000 under the two per cent. rate. 
Thus the automobile industry 
faces a probable excise tax of only 
$49,950,000 compared to the $100,- 
000,000 levy first recommended by 
othe Treasury Department. 





Mo- | 


W. A.| 





| 
| 
| 
| 











rage, King ( City; Miller Motor | Com- 
pany, San Jose; Efficient Motor 
Sales, San Rafael. 
CONNECTICUT 
Graham-Paige — 
Garage, Rockville. 
INDIANA 
Snodgrass 


Florence Street- 


Studebaker 
Sales, Hammond. 

Graham-Paige—Wanee Sales and 
Service, Connersville; Broadway Mo- 
tor Sales Company, Indianapolis. 


IOWA 


Studebaker—Harter 
Des Moines 


Motor 


Motors, Inc., 


MAINE 


Hannaford Motor 
Cape Elizabeth. 


MASSACHUSETTS 
Studebaker — Whitehead Motor 


Studebaker 
Sales Company, 


Company, Melrose; Newton Motors, 
Inc., Newton. 

Graham-Paige—Mill River Serv- 
ice Station, Mill River; K. & S. 


Motor Car Company, Watertown. 
MINNESOTA 


Studebaker—Lively Auto Come 
pany, Brainerd; Lee Brothers Motor 
Company, Inc., Madison. 

Graham-Paige — Northern Auto- 


mobile Company, Bemidji. 





CURRENT PRICES OF PASSENGER CAR MODELS 










AUBURN—#-cyl. 127 W. B. CHRYSLER—6-cyl. 116 . B. GRAHAM—6-cyl. 113 W. B. OLDSMOBILE—6-cyl. 11643 W B REO ROYVALE—S-cyl. 13) W 
8-100 Standard Models 2-4 Roadster 2-4 Con. Coupe, Town Sedan .....765i|Sedan ....... 795 F-32 1) oe ose Sedan Victoria 1,985:Coupe 1,985 
Business Coupe.. .845\5 Phacton Sedan.1,9°5 (R.S.) 5 wire or | R.S.. 5 wire. or . — 2dr. Sedan . 875) 4 dr dan 5 . ; 
5 2-dr. Brougham 895/Speecdster ...... 1,095 wood wheels...885| wood wheels ..935 GRAHAM—8-cyl. 123 W. B. Bus. coupe , 875) Con. Roadster 955 . 4 REO ROYALE—8 cyl. 135 W. B. 
4 Full Sedan.....945/7Sedan (136 2-4 Coupe (R.S.) 15 Con. Sedan, 6 2 Blue Streak—Standard. Sport Coupe ..,.925/Patrician Sedan . 990 "ecan 2,445 Con. Coupe 2.445 
. j , 7 j . Coupe .., 9095/4 Coupe «(R. 8.).1,045 Coupe 2.445 
Cus. Type Cabrio 995' W. B.)..... 1.145 5 wire or wood | wire or wood . a as : 
wheels ....... 885, wheels 1,125 5 Sedan ... . 1,045! eee a ; 116%) W. B. ROCKNE—6-65 6-cyt 16 W. B 
AUBURN—8-cyl. 127 W. B. 5 Sedan, 5 wire or ’ be on ae REOeers. seeas a. 7 ~~ 
Custom 8-100 Dual Ratio Models wood wheels. . .895| “Tie tees toe, gee. Seton orl Com manda loss 2. Coupe Stantonsi4-dr" Sedan 735 
Business Coupe.1.045'5 Phaeton Sedan.1,295 . » o 2 > Bus coupe . .975| Con. Roadster . .1,055 ; = 
5 CHRYSLER—8-cyl. 125 W. B. Coupe - 1,070:4 Coupe (R. S.).1.120 sport Coupe ...1,025| Patrician Sedan.1,090 Coupe (R. 8.) 120 
5 2-dr. Brough. .1,095\Speedster 1,295 9.4 Coupe, (R 8.) |2-4Con. Coupe, 5 Sedan -.1,120!4 Con. Coupe... .1,170 : ; 
4 Pull Sedan... .1,145!7 Sedan (136 5 wire or wood | (R.S.), 5 wire or PACKARD—$-Cyl, 130 W. B. ROCKNE—6-35. 6-cyl. 114 W. B 
Cus. Type Cabri.1.195 W. B.)........1.343 wheels -......1,435| wood ‘wheels. 1,495 eae oe ee SSedan .... “s ‘De Luxe Models. 
§ ‘ 2 Coupe 730\4-d 3 7 
AUBURN—I2-cyl. 133 W. B. *yood wheels .1475| wire or wood Business Coupe. 995/Town Sedan ...1.06u PACKARD-—8-Cy1. 137 W. B. nays Coupe wR'B i"! Tes ee . 
12-160 Standard Models 5 Sedan, 5 wire or wheels © 1,695 CORED wseeeee 25 : an edan 995 7 Touring ° 2,500 5 Club Sedan 175 
Business Coupe .1,345|Cus. Type Cabrio.1.495 weed wheels .1.678! 4 Coupe 1,045 Special Coupe 1.115 2 or 4 Coupe 2,595|7 Sedan 2,835 STUDEBAKER—6-cyl. 117 W. B 
5 2-dr. Brough..1,395.5 Phaeton Sedan.1,595 cong HUDSON A 12 , 5 Phaeton 2,650'5 Spt. Phaeton... .2,950 2 Coupe 8409/4 Regal Coupe... 995 
4 Full Sedan... .1,445'Speedster ..1,595 CHRYSLER IMPERIAL—8-cyl. 135 W. B. aioe ‘aaa Ww. B. 2-4 Coupe Road- 7 Sedan Lim... ..2.985 4 Coupe a06|8 Renel Oc egis 
2-4 Coupe, (R. &.) |/5Con, Sedan 6 Sur Sedan 1.275 Special Sedan . 1,295 , Stel «-+-+++++-2,650/5 Con. Victoria. 3.19 5 St. Regis ‘Brougham .-. 1,020 
AUBURN—12-cyl. 133 W. B. 5 wire or wood | wire or wood PS P ' 5 Sedan . 2,685 5 Con. Sedan 3.250 Brougham 915.5 Regal Sedan...1.020 
Custom 12-160 Dual Ratio Models wheels ...... 1,925! wheels .. «2,195» HUDSON—S-cyl. 132 W. B. 5 Coupe » 2,745) 5 Sedan 15/4 Regal Con, 
Business Coupe.1,545! Cus. Type Cabrio.1,695 5 Sedan, 5 wire or | Major Series : i 4Con. Roadster. 915 Roadster 1.020 
5 2-dr. Brough .1.5955 Phaeton Sedan.1.795 wood wheels. 1,945! Touring Sedan .1,445\Club Sedan 1,495 PACKARD—8-Cyl. 142 W. B. 2 Regal Coupe... 9451S Reaal Gon 02 
t Full Sedan 1.645'Speedster ..... 1.795 CHRYSLER IMPERIAL—8-cyl. 146 W. B. Broughem ..1,49517 Sedan 1,595 , 4 Coupe -~ — } . am 5Con Sedan 985| Sedan . 1,090 
Custom Models ’ —" ry 2 9 
AUSTIN—4-cyl. 75 W. B. = HUPMOBILE—216. 6-cyl. 116 W. B. 5 Sedan .3,245|7 Touring ... 
Business Coupe. 330!Runabout .. 395 $¢ ne ae —— Ssmeneene, 2Com Coupe.....995;5 Phaeton .. 1,050 2-4 Coupe Road- |5 Spt. Phaeton. .3, ( STUDEBAKER—4-eyl. 117 W. B 
4Sedan .........395|De Luxe Coupe... 525 \heeic ” foo oo 4 Coupe (RS).....995/4 Con. Cabrioiet.1,050 | ster ........+ 2.2605 Con. Victoria, 3,825 Dictator Models 
Standard Coupe .395'2 Cabriolet ...... 550 7¢eqan. 6 wire or |5Phaeton, 6 > Sedan ....... .995|4 Roadster ......1,075 § Phaeton ae = 5Con. Sedan... .3,895 2 Coupe .980\4 Regal Coupe.. .1,135 
eucn—s'en. 10 ©. 8 wood wheels.2,995| wire or wood AHUPMOBILE—222.. 8-cyl.. 122 W. B. —_ be ‘—e 1.030'5 Regal St. Regis 
Stedale’ 22-50 , 2-4Con. Coupe, | wheels .......3,395 2 Coupe (RS)...1,295/5 Victoria . 1,360 PACKARD—8-Cyl. 147 W. B. Brountins ose's Reel Genen. Cin 
oo. Roadster, 6 }5 Con. Sedan, 6 5 Sedan ..1,295!5 Cab. Roadster.1,395 De Luxe Eight a — as egal Seden...1,158 
2 Business Coupe.935/4 Con. Cp Rdst 1,080 P 7 c On 3.693 5 Sedan ...+»1,050'4 Regal Con. 
5 Sedan 99515 Spec. Sedan.. .1,080 wire or wood wire or wood HUPMOBILE—226. &-cyl. 126 W. B 7 Sedan - -3,498/7 Sedan Lim oe” 4Con. Roadstr. 1.050 Roadster 1,155 
see ew eens : sede " 295! Z JD —<<6. -eyl. . Be ss = ° : § 15 
4 Spec. Coupe....1,040/5 Con. Phaeton 1,090 a = a . 3,595 » coupe (RS)... 1,595/5 Victoria ......1,660 PACKARD—8-Cyl. 128 W. B. 2 Regal Coupe. .1,085/5 Regal Con 
§ Vic Coupe... .1.060'5 Spt. Phaeton. .1,.155 ition ws ats, Caheieles’ . 2.408 5 Sedan ...... .1,595| 2 Torpedo Cab. .1,695 mee ‘i Eishs meek 5 Con. Sedan...1,125' Sedan ...... 1,230 
BUICK—s-cyl. 118 W. B. Brougham |... .2.395/Phaeton Sedan 2.595 LA SALLE—V-8, Series 345 B. 130 W. B. $Coupe Sedan 1.795! ster... .. 1,795 STUDEBAKERS-eyl. 125 W. Bt. 
Models 32-60 DE SOTO—6-cyl. *1744% O. A, Fisher Bodies 2-4 Coupe (R.S.).1,795 ommauder odels 
2Bus. Coupe.. 1,250/5Sedan ........1,310 Standard Models. 2Coupe ...... 2,395|2 Con. Coupe .. .2,545 - & Be ac 42::* 135015 Regal Sedan. . .1,550 
4Spec Coupe. . .1.290/5 Con. Phaeton. 1,310 2 Buss. Roadster 675|4 Coupe (R. S.).735 5 Sedan ..2,49515 Town Coupe 254 PACKARD—Twin Six—12-Cyl. 142 W. B. 4Con. Roadstr.1,.445/4 Regal Con. 
4Con. Cp. Rdst 1.310'5 Spt. Phaeton. 1.390 2 Buss. Coupe ..695'5 Sedan 175 2-4 Coupe ......3,650/7 Touring .......3,895 5 Sedan --» 1,445) Roadster .....1,550 
. 5 Brougham "695 § Pheeton ..... LA SALLE—V-8. Series 345 B. 136 W. B. 5Sedan ....... 3,745'5 Club Sedan 3.895 5 St. Regis 5 Con. Sedan... .1,560 
BUICK—8-cyl. 126 W. B. 2 : eaves ; = Fisher Bodies 2-4 Coupe Road- 5 Spt. Phaeton..4,090 Brougham ...1,445'5 Regal Con. 
Models 32-80 DE SOTO—6-cyl. *1744% O. A. 5 Town Sedan. .2,645|7 Imperial ...... 2,795 ster ..........3,750/5 Con. Victoria. .4,325 4 Regal Coupe. 1.455! Sedan .1,665 
5 Vie. Trav. Cp 1.54015 Sedan -++1.80 4 Roadster .- 1812-4 Con. Coupe ..045 7 SCd8D ++... oe 6 Phacton ......3,780|5 Com. Sedan... .4.005 5 Regal St. Regis 
. sees . ads ; | 2~ i 4 if Tae . 5 Coupe . 3,850) rougham 1,550 
. SD banwnens 835|5 Con. Sedan 975 LINCOLN—8-cyl. | 136 W. B. 
OUCH —-c7t,_ 000 We B. DE VAUX—6-cyl. 114 W. B. ss inssiain Sender’ Models ang PACKARD—Twin Six—12-Cyl. 147 W. B. STUDEBAKER—8-cyl. 135 W. B. 
1 67515 Club Sedan... 1.820 Z.COUPE, «..- +++ Tes 'Oustem, Coupe 4 Phaeton, .....3:000\5 Victoria ’......3:300 7 S08 s+++++ elegy ringed President Models 
1 aity ‘Glue Gp.1.740'5 Gon. Phaeton 0 ie Sh... 845 slcustom Sedan’ ’: 895 “a ae 7 Bedan  ... «+++ 3008 eS 8 St. Regis ee Roadster 1.885 
5 Vic. Coupe... .1,785|7Sedan ....... 1,955 Stan. Sedan...” 845'Con. Cust. Coupe.945 « 42, ¥i0-)++--..3,100/7 Limousine 3,350 we ee eae medan 2.370 . Brougham ...1,750/5 Con. Sedan |. 1,880 
4 Con. Cp. Rast. a’ seneine —_ DODGE—6-Cyl. 114% W. B. or sensees — c= ''2'320\Cabriolet ..~....2'430 5 Sedan 1,750/7 Sedan ..... 1,890 
5Sedan ........1.8 D. L. Models LINCOLN—I2-cyl, 145 W. B. ? Coupe a ~ 2 4 Con Roadstr. Lise 5 State Con. 
. 2 « 2 P Ss Standar odels PEERLESS—8-cyl. 138 W. B. tate Coupe...1,795; Sedan ........ 1,985 
CADILLAC—V-%, Seren 35 B. 136 W. 8. 7 Renee eee (* Sonam (3 Sees. 4Spt Phaeton .4,300/4 Spt. Phae. (Ton- De Luxe Custom nage > State St. Regis 7 Limousine... .1,990 
‘isher Bodies f . 7 Spt. Touring. .4,300| neau cowl)....4,500 as 1 re 3,135 rougham .1,855'7 State Sedan... 1,995 
2Coupe ..... 2,795.2 Roadster ..... 2,895 » Be) ona. *, Rae (5 wire’ - 5 Coupe ea, 4.400, 5 Sedan . 4,600 3 Club Sedan yossl7 Unmontins 131335 5 State Sedan. .1:85517 State Limous. .2,095 
5 Stan. Sedan . .2,89512 Con. Coupe .. 2,945 “ (5 wood wheels wheels, R. M.) 845 #4 TOwn Sedan {7Sedan ........4,700 : . — STUTZ—6-cyl. 1273 ) 
< 355 B. 140 W. B R. M.) e 795|5 Sedan (5 wire (2 or 3 win.) .4,500' 7 Limousine . 4,900 PIERCE anes )-er 137 W. B. ary: ‘een Ww. B. 
) - ies 35! . . B. sain diene } a , , =: Mode A} 
CADILLAC—V a ae a 2 Business cones wheels, 1 F. LINCOLN—I2-cyl. 145 W. B. Club Brougham.?,528|Club Sedan ... 2,883 5 Sedan 1,620);2 Coupe 1.620 
Stuns .:..... METEOR ..--.-. 29D Sp ee ensele teens AAT” 80cm. Reed. Mee 5Sedan .......2,718|5 Tourer .......2,983 5 Coupe ...... 1 620'Club Sedan. ... 1.620 
5 Stan. Phaeton.2.995!5 Spt. Phaeton. .3.245 2 Business Coupe “(6 wood wheels, Le Baron ...4,600|, (Dietrich) ...¢,499 Coupe, (R. &.)..2,718|Ciub Berline . . ..3,083 STUTZ—s-cyl. 134% W. B 
oe 3/095! 3a Ww. Phaetc 7 498 (6 wire wheels, | ty A gree 865 2 Coupe ea 5 Spt. Berline, sind om ee 8.) colt Sot _——. 2a ; SV-16 Standard 
5 Town Sedan y aeton.3,495 2F W.) ..... 825|2-4 Coupe (R.8.) i : oad. ( -) 6,980 . M29" § Coupe 2.69512 Cou 2,995 
3 Spec. Phaeton 3.095 2- + Compe | {s wire wheels, on sdaeme Chai —_ 2 Piotrte® -.;.. 6000 PIERCE ARROW—8-cyl. 142 W. B. 5 Sedan ¢ 995! {Club Sedan 3.095 
E a (5 wire wheels Dewees Dietrich i * 150} Murphy ...... 6, Model 54 STUTY 
CADILLAC—V-8. Gories 308 B. 140 W. B. eee eo, 835'5 Sedan (6 Dem. 2 Coupe, Town Brougham, 1 Seda 2983/7 Tourer 3,133 CtUES part. Ww. B. 

Fleetwood ~ a elie nite 2-4 Coupe (R.S.) | wood wheels, Judkins. ..... 5, 100! Willoughby ...7,100 7 En. Dr. Limou. 3,183) Cabriolet Coupe.3,345)4 Speedster 
§Sedan ...... -3,395!5 own Cabriol..4,09 (5 wood wheels, SMe Wed cseces 875 2Coupe (R.S.) 17 Brougham, } Speedster 3.495] (Tanne 
5 Town Coupe. .3,395!7 Town Cabriol. 4,245 i MP coves . 835}5 Sedan (6 wire Judkins .....5,350/ Brunn ........ 7,000 PIERCE ARROW—12-cyl. 137 W. B. ree . eed- cewe au — 
7Sedan ........ 3.545: 7 Lim Brough...4,245 | wheels, 2 F. 5 Berline, 15 Cabriolet (N. C. Model 53 a pc mae ow 4 
Ciemeeeine ...5,108 2- Pe ses: S08 7 PuakiDS +--+ -6.1001 oF 6. ee Sette. . ala teen 3783 STU 145 W 
: —YV-12. S - ; 7 Limousine, {5 Cabriolet (N, C. COGAN 2.2000 odet | OUrer ..eeees 3, 48. TZ—8-cyl. . & 
en” tana ° DODGE—8-Cyl. 122 W. B. Willoughby ..5,900| Brunn ........7,209 Coupe (R.S.)...3,518' Club Berline .. .3,883 SV-16 Custom. 

2 Coupe 3.49512 Roadster 3.595 D. K. Models 5 Con. Victoria, |5 Town Cabriolet Cen. Coupe Con, Sedan .....3,983 7 Sedan 3,895;7 Limousine 3,995 
5 Stan. Sedan . 3.59512 Con. Coupe ...3,645 2-4 Coupe (RS.) [2-¢ Coupe (RB) Waterhouse .5,900/ (Le Baron) ..7,400 Roadster .3,683| Spt. Phaeton .. .4,083 7 Speedster 3.895 Cab Coupe ; 3.998 
. 3,595) oe eds wood wheels, (6 wire wheels, MARMON—8-125. 125 W. B ; Sa 5 Sedan 3.895'5 Con. Sedan d 
149 “ —~s ave am + @e IEKCE ARROW—12-cyl. 142 W. B. 
CADILLAC—V = Series 310 B. 140 W. B ‘ Pees wes, : ee au Standard Models . ° Model 53 STUTZ—8-cyl. 13442 W. B. 
s odies gs < ~— - — 5Seden (5 wire 2 Con. Coupe ( Sedan ....... 3,783|7 En, Dr. Limou.3,983 DV-32 

5 Coupe ..... - -9,695|7 Sedan ....... 000 618 Se Cueee, a6 woes whose, wheels) ...... 1,395, wire wheels). .1,445 ; Tourer eaeeie 3, 9331 5 Coupe ...3,699/2 Speedster ... 4,495 
5 Stan. Phaeton .3,695|5 Spt. Phaeton 3,945 , R. M.) ...... 1,115) 2 F. W.) ....1,150 : 

, 2 Coupe (R.S.) (5 | > 112 2 B. 5 Sedan ... 3,995 Bearcat ........4,595 
5 Spec. Sedan .3,745\7 Imperial ..... 3,995 5 Sedan (5 Dem. 5 Soden (6 Dom. wire wheels). .1,395| PISROE ARBOW—is-o7t, 16 WS Gene. 3'995|4 Speedster (Ton- 
5 Town Sedan .3.745|5 A. W. Phaeton. 4.195 wood wheels, . | wood wheel. |. MARMON-8-125. 125 W. B. cet oe meriine ...4,333 Club sedan 4/095! neau Cowl) ..4.795 
5 Spec. Phateon.3.795! M eveee el 1d sole § Sedan ....... 4,028) Clu er . 4 ; 

° = 5 Sedan (5 wire |5 Sedan (6 wire ea ae De ni Te iene 6 Club Sedan ...4,133) Cab Coupe ....4.345 
CADILLAC—V-12. Series 3350 B. 140 W. B wheels, R.M.).1,145| wheels, 2 F. edan wire paar 149. THT Z 2-6 
"Fleetwood Bodies 5 Coupe '(5 wire” | W.) ........05. 1,180 _ wheels) ...... 1,545, wire wheels)..1,595 PIERCE ARROW 12-cyl. 147 W. B STUTS—t-c7). 66 W. & 
5Sedan ...... 4,095\5 Town Cabriol..4,795 Wheels, R.M.).1,145|2-4 Con. Coupe..1,185 2 Coupe (RS) (6 | 7 Sedan ...4,318}En Dr, Limou....4,533 5 Sedan ...... 4,895'7 Limousine ... .4,995 
5 Towne Coupe .4,095|7 Town Cabriol..4.945 ESSEX—6-cyl. 113 W. B. CeOISeRe Me ese ee ; a A 7 Speedster ....4'895'\Cab. Coupe |. ..4,995 
7 Sedan ........ 4,245 7Lim. Brough...4,945 Business Coupe...695|4 Coupe 145 MARMON—16-Cyl. 145 W. B. PLYMOUTH—4-cyl. .*170 O. A. 5 aedan 4'895 5 Con. Sedan .. 5.395 
445 - oe OO ae & 7 Cc .5,850 2 Bus Roadster. .535)2 Coupe (RS)....610 9 S©GAN «-.-. ote , 
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FINANCIAL NEWS — 


BORG- WARNER 1931 NET 
ESTIMATED AT en 


of | 


New York, Feb. 29.—Report 
Borg-Warner Corporation for the} 


leased late next week, probably will | 
show net profit of about $1, 240,000, | 
after all charges, which, after al-| 
lowinz for preferred dividend re- 
quirements of about $271,000 would | 
be equivalent to approximately 80) 
cents a share on the 1,209,635 shares 
of common stock. For the year 
ended December 31, 1930, company | 
reported $2,318,120 net profit after | 
all charges, equal to $1.66 a share on | 
1,230,783 shares of common siock. 

Profit showing will fall somewhat | 
below the amount paid out on the | 
common stock and will be below} 
earlier estimates because of larger 
year-end write-offs than had been} 
expected Disbursements on the} 
common and preferred stocks last} 


year approximated $1,480,000, as 
against $3608.792 in 1930 when the} 
commen stock received $3.50 a 
share 

Operations at the company’s 
plants have been progressing at a 
moderate pace. February, a short 


is understood to have shown | 
over the January vol-| 


month, 
improvement 


ume. March production is likely to} 
display substantial betterment over | 
the present month, when the an- | 
ticipated pickup in Detroit takes | 
place 
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of business 


of record at the close 
March 11, 1932. 


‘ 
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|there hasn’t been any for three years 


| which we have might be of inter-| 
| down payment, 


| would 
| for this showing. 





|Midwest and Coast Tears 
Report Used Car Sales Slow 


(Continued from Page 1) 


“The 


very large percentage Of used cars , 
a good many of whom are either 


out of work. 

‘As to your question about the 
sastiouine method of moving used 
cars profitably in this section, I re- 
gret to say that there isn’t any, 





and it looks as though there never 
would be. 
“The figures from the operation 


est to you as they are slightly dif-| 
ferent from the figures in general. | 
Our total new car sales, retail, for | 
1931 were exactly 300 units, and our | 
sale of used cars including salvaged 
cars and _ including repossessions 3, | 
was 486, This is a trade ratio of ap-| 
proximately 162, which I believe is} 
considerably better than average 
through some lucky combination of | 
circumstances and conditions, as | 
hesitate 


cient 


In this table 28 states 

































mobile 
to our 
“You are absolutely 
suming that the used car 
is very sluggish, 

|ever, from the 
funds by the purchaser to make a 
However, 
| Ist day of February to February 22, 
I conducted a used car sale in our 
| Used Car Depariment, 
118 units, 
“These were not all sold at a loss, 
some being sold at a profit suffi- 
to about break 
; entire operation. 
“The only 
problem is for the new car 
to take any credit | to buy them nearer right than ever 
| before, so o that they can be sold at 


CUMULATIVE 


Figures in this table are from R. L. Polk & Co. of Detroit, with 
Metropolitan district figures, compiled by Sherlock & 








Dealers’ 


volume figures are these: 
year ended December 31 to be re-| is sold to wage and salary earners,| New car volume retail, $192,086 as 
against a used car voiume, 

working on reduced incomes or are} ing repossessions and salvaged cars, 
of $97,033.” 
Carl Evans, secretary-treasurer of 
the energetic Wichita, Kan., 
Association, 
questionnair€, as follows: 


solution 





principally, 
lack 


tion, 
ment: 





“Our present used car market is 


very sluggish and our stocks are 


large. 





includ- | including $150, 


course, seriously 
of new cars. 


Auto- 
replied 


right in as- 
business 
how- 
of sufficient 


sold. 


from the 


disposing of 


newspaper and 








Arnold, 


even on thej|the stocks.” 
I see for the} 
dealer Passaic, N. J., Feb. 


The one and only unit that 
is selling is a small unit up to and 
This condition, of 
impedes 


the sale 


“The average price as quoted is 
approximately the average for 
territory and it is necessary that we 
sell two used cars for each new car 


this 


“The radical changes offered by | 
the manufacturers recently is one of 
the things that has caused our pres- 
ent used car conditions. 

“At the present time 
ino particular plan that is being 
used to move our used car stocks. | 
Some of the dealers are planning | Company, and several others. 
early spring sales with 
radio 
which we are in hopes 


there is 


additional 


advertising, | 
will relieve 


TO SELL GRAHAM LiNE 
29.—The Lex- 
ington Park Garage here has taken 
on the Gt rahan n- -Palge line. 





a a peice that will move them n quickly.” |RECH OF G. M. TRUCK 


From Burt Roberts, executive sec- 
retary of the Los Angeles associa- 
we have the following com- 


HEADS UNEMPLOYMENT 
COMMITTEE IN PONTIAC 


Pontiac, Feb, 29. —V7. E. Rech, 
personnel manager of General Mo- 
tors Truck Company, has_ been 
made city chairman of the Ameri- 
can Legion “war” on unemployment, 
now in progress. Through efforts 
of the American Legion, 150 men 
were hired in local automobile fac- 
tories during the first week of the 
campaign. 

Assisting Mr. 
mittee are Thomas 
employment manager 


Rech on his com- 


Wilson Foun- 


dry and Machine Company; R. E, 
Taylor, secretary of the Pontiac 
| Manufacturers’ Association; E. L. 
Kramer, personnel manager Oak- 
land Motor Car Company; S.,;C. 
Clark, president Baldwin Rubber 


Company; W. Scott Saunders, presi- 
dent American Forging and Socket 


HAYES BODY CORP. REPORTS 
$880,299 NET LOSS IN 1931 
Detroit, Feb. 29.—Hayes Body 
Corporation for the year ended De- 
cember 31, 1931, shows net loss of 
$880,299 after depreciation, interest 
and other charges, comparing with 
_net loss of $852, 606 in 1930. 





NEW PASSENGER CAR 


the exception of Illinois, which are supplied by the Robinson Advertising 


New York city, are included in the New York state total. 
city, or town lists, or lists of owners in any given section 


Some of this 


Returns for today: Connecticut, 




































































































































































*Not in production, 





























W. Meehan, . 
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factory price, it becomes the owner 
thereof and there is no legal obliga- 
tion to allow any discount for pre- 
payment, regardless of whether the 
maker or the dealer or any one else 
elects to prepay the same. This is 
likewise true if the note be in de- 
fault and the finance company re- 
quires payment from the maker or 
the indorser or guarantor thereon. 

“So far as insurance rebates are 
concerned, the principle is much the 
same. It is customary for the 
finance companies to purchase in- 
surance primarily for their own pro- 










tection, though incidentally for that | 


of the note maker and any indorser 
Hence, if because of prepayment of 
the note, whether involving repos- 
session or not, it is deemed wise to 
effect cancellation of the insurance, 
then the finance company would re- 
quest its insurance carrier not to 
rebate any portion of the insurance 
premium theretofore paid, but to 
pay back any unearned premium, 
computed in _ accordance with the 


Service, Springfield, TL, 






States 





Oldsmobile 














(Continued from Page 1) 


formula provided in the insurance 
policy. Such unearned premium 
when paid by the carrier is the 
propérty of the finance company 
and whether it elects to pay any 
part of this to the purchaser debtor 
or the dealer is a matter for the 
finance company to decide. 

“We believe that it is customary 
for most finance companies to allow 
a discount for prepayment, includ- 
ing therein the amount of the un- 
earned premium on the insurance. 
The discount on the financing 
charge is computed in accordance 
with a formula which takes into 
account the average cost of money 


to the finance companies, Obviously 
the discount on the financing 
charge, like the unearned premium 


on the insurance, is considerabie less 
‘than would be a strictly pro rata 
discount based upon the amount of 
money outstanding and the length 
of time it has to run, because it is 
| equitable that both the finance 
company and the insurance com- 





of these three companies. 
re 





Packard 
Peerless 
Plymouth 
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.contract.’ 
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Finance Companies Deny 
Dealer’s Rights to Refunds 


pany should be paid for cost ac- 
quisition and overhead costs. 

“In some cases, where the repur- 
chase agreement plan is in effect, 
the finance company agrees to allow 
the dealer a discount for prepay- 
ment, including unearned insurance 
premium, if the car has been re- 


possessed by the dealer, but not if! 
the | 


it has been repossessed by 
finance company and returned to the 
dealer. Where this rule is in effect, 
it exists by virtue of a separate con- 
tract or understanding between the 
finance company and the dealer, 
and not by reason of any ‘legal 
rights’ arising 
the installment notes by the dealer 
to the finance company. 

“To revert once more to the ques- 
tion of legal right, the dealer is 
entitled only to that which is writ- 
ten ‘within the four corners of his 
Thus, 
auxiliary contract between the fi- 
nance company and the dealer cover- 
ing more than is usually included 
within the terms of an installment 
note, any discount which the finance 
company may allow for prepayment 
is not a legal right, but is in the 
nature of a privilege granted by the 
finance company, and which can be | 
increased, decreased or withheld en- 
tirely at the will of the latter.” 


REGISTRATION STATISTICS, JANUARY, 1932 


data has been published previously, but it is given here complete for the convenience of our subscribers. 
may obtain these by addressing any 


Nevada and New Hampshi 


Studebaker 


out of the sale of! 


unless there is an! 











NATIONAL MOTORS MAKES 
LARGEST DAY-ELDER 


Irvington, N. J., Feb, 29.—The Na- 
— Motors Manufacturing Com- 
pany, manufacturer of Day-Elder 
trucks and buses, has delivered to 
the Borden Corporation the largest 
Day-Elder ever built anc 
| truck unit New Jersey has ever pro- 
duced, according to F. T. Macrae, 
president. 

truck, body 


| pounds, the maximum under the 
| highway laws. 
The truck is powered by a 165- 


| horse power, six-cylinder engine and 
jis equipped with a_ twelve-speed 
transmission, air brakes and 100- 
gallon capacity gasoline tanks. A 
new “V” type radiator with chro- 
mium-plated grill, similar to the 
present passenger car vogue, and 
|}ports in the engine hood instead of 
the conventional louvres make their 
appearance in the Day-Elder line 





; ton job. 


NEW GRAHAM DEALER 
South Orange, N. J., Feb. 29. 
The South Orange-Maplewood Mo- 
j} tors, Inc., has been appointed 
Graham- Paige dealership here. 


and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
Readers desiring county, 
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ihe largest | 


The gross weight of the | 
and load will be 60,000 | 


| for the first time on the new thirty- | 


| 66968... 





The New 
Lite-Way 


handy battery 


filler 
BUILT BY 


PINES 


SPEEDS 
SERVICE 




















BUILDS 
GOOD WILL 


1, Air Compressor Bulb —a 
squeeze or two generates enough 
pressure to fill entire battery. 


2. Push Button Flow Con- 


trol—instant flow or cut-off. 


3. Built-in Flashlight illumi- 
nates cells of battery for easy, 
accurate filling. 


4. Special Lite- Way Bottle 
Plug... 


O garage or service station 
should be without one of these 
new Pines Lite-Way Battery Fillers, 
They're handy, swift and easy to 
operate. A light at the point of flow 
lights up the cells for you. 
Think of the time this handy filler 
. time you can spend on 
profitable business. You impress 
your customers with the fact that 
you are on the job... doing all you 


25| can for their convenience. Customers 
| appreciate this. 


And satisfied cus- 
tomers mean more business for you. 

When you use the new Lite-Way, 
Handy Filler, you simply unscrew 


| the battery caps and turn on the 
| light to inspect the cells. If water is 


needed, squeeze compressor bulb, 
then press the control valve until the 
water reaches the desired level. You 
| need use only one hand. No flashlight 
juggling. No loss of time — a clean 
job quickly done without danger of 
soiling upholstery, etc. Customers 
can’t be anything but pleased with 
this kind of service. 

Pines Lite-Way Handy Filler has 
| other uses, In winter it may be used 
for adding alcohol to radiators. In 
the country many find it practical 
for filling oil or gasoline lamps and 
stoves. The perfect control of the 
fluid and the Lite-Way feature are 
immensely valuable. 


$4.85 each 


Lite-Way Handy Filler (No. A-5080) 
is packed one in a shipping carton 
with standard one-gallon glass jug 
without flashlight batteries (weight 
10 Ibs.). List price is $4.85. Place 
your order with your nearest Pines 
distributor now. Or write to us for 


his name. 
PINES 
| WINTERFRONT 


COMPANY 
1151 N. Cicero Ave., Chicago 
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The Economics of Tooling SEE eT rapier Uicoln’s New Electrode 
Determination For Welding Aluminum 


At first thought it 


each for direct labor instead 
ject for Robert L. Ripley 
Yet when analyzed it sce 
dol’srs 


very simple fact is overlooked. 

The average produciion man who + << ————_—___——_—_ —- 
is responsible for tooling in any | possi ble, and will cost $5,000, and re- | 
present-day shop is familiar with a|duces the cost for direct labor to 
numer of differen. ways of tool- | the small sum of 2 cents per unit. 
ins up any item which has to be| In charting the combined costs 
pliccd in production. It will be} for direct labor and distributed tool 
foun) that he frequently considers | expense. it is obvious that the direct 
a number of different methods of | labor cost is a horizontal line, as the 
tool-az before deciding on the defi- | cost of manufacturing by each class | 
nif one to be used for any given|of tooling would not vary with 
job. In the light of this knowledge, | quantity, the- set-up time involved 
it is surprising that the ceonomics | not being a part of this considera- 
inv:.ved are seldom given intelli-|tion. The distributed tool expense, 
gen! consideration. |which is obtained by dividing the 

A g00d job of tooling is generally | total expense under consideration, 
consicered to be that by which the/| represents a curved line superim- 
part is produced for the least pos-| posed on the direct labor cost line | 
sible direct labor, while, as a matter | and approaching a tangency to it as | 


of fact, this frequently proves to be 
the most expensive way of produc- 
ing the part. The figures of the 
cost Conartment or estimating de- 
pa t, where one is maintained, ’ 





in his “ 
ms strange that many thousands of | 
are wasted each year in tooling costs because this 


cents. 
3elieve It or 


of 2 


Not” 


the quantity increases. 
It becomes apparent by 


;at this chart that the points of in- 
tersection of these curved lines rep- | 
limits 


nt the economic for a 


Seve *So0e 


seems wasteful to suggest that it 
might be more economical to produce parts at a cost of $1.20} 
It suggests a sub- 
feature. 


a glance | 


ny 











| 
| 








A sectional cabinet to hold every 
| part required to service all types of 
Stromberg carburetors has been de- 
signed and offered car distributors 
by the Bendix Stromberg Carburetor 
Company, a subsidiary of the Ben- 
dix Aviation Corporation, 

Built of steel with compartments | 


scientifically laid out and identified, | 


the cabinet is designed to serve as 
a permanent parts bin and is ex- 
pected to fill an acute need of 
vice shops. 
The cabinet 
present in 
ing of thre 
parts for servicing all the pe 
types of Stromberg carburetv. 
The second unit has one drawer and 
attaches to the top of the first by | 
an ingenious spring clip. This has | 





ser- 





being supplied 
each con 
This con 


Is 


two units, 
e drawers. 


compartments similar to Unit No. 
1, and, with the three drawers in the | 
two units completely fil! the | 
service shop using them is p.cpared | 
;}to service the particular type | 
Stromberg carburetor used on the | 
car distributed by them. The cabi-| 


|; net can be built up with additional 
units aS the need arises. 


AMERICAN TOOL WORKS sian tes “ea cael theta 


TO DISPLAY NEW LINES 
MARCH5T012 ~~: 


A demonstration and exhibition | 
of its new models by the American 
| Tool Works Compz2ny, Cincinnati, O., 








Quanriry ae sere | at its plant will be held during | 
| March 5 to 12, inclusive. 

a! revccalily us:d in iu..vinz at a vat class Oi tooling, and show for| Jn addition to the initial public 
conclusion Such figui are genm-|.ne case assumed for consideration showine and demonstration of the 
eraliy made up by throwing all tool|that for quantities of less than 400] new American 22-inch swing 100) 
costs into a burden account and |.it is cheaper to use the very simple | porse power super-lathe the com- 
dis uting it uniformly over the|tools and spend $1.20 each for direct pany is building for the General} 
direct labor, This procedure may give; labor. For quantities between 400] Rlectric Company, twenty-three of 
a vovy inaccura ure on an in-/and 2,400, Class B tooling will rep-! its latest type standard models of | 
dividual part, resent the smallest overall cost,) American lathes, radia! drills and 

! eeins to be a tendency for| while Class C tooling will be eco- | shapers will demonstrate the most | 
ea > to speciali in one par- | nomical for quantities between 2,400 | modern and approved methods of 
tid class of tooling and to tool) and 50,000. The Class D tooling,! metal cuttine using speeds and 
pra lly everything in that shop} which gives us the 2-cent direct | feeds permitted by the most ad-| 
according to the ac¢epted standards. | labor cost, is not economical unless | vanced types of cutting tools. | 
Tu's practice disregards entirely the! more than 50,000 parts will have to| ‘The outstanding feature of this | 
fact that in almost every case there | be made. | demonstration will be the perform- 
will be found a wide variety in the It is sometimes hard to convince | ance of the new super-lathe, which 
toi“l production quantity involved. |a production man who has worked | has been developed for the General 

A much truer picture can be ob-|out a system of tooling which will| Electric Company primarily for the | 
tained by considering various | result in very low labor cost that it testing of cemented carbide cutting | 
classes ot tooling that might be!may be more profitable to prec" tools in order to establish their m2x- | 
used for the part under considera-| these parts at a labor cost mum commercial _Spe ed and feed | 
tion and figuring comparative costs | times larger, but involving a rec RTS 
on the basis of direct labor plus | tool expense, but this fact can : 
the distributed tool cest, which is |erally be made very clear by the | 
ob.oined by dividing the total cost | use of a chart such as the one out- | 
by the quantity which is estimated | lined, and careful attention to thats} ence 
will be required. ‘This method dis- | matter will generally result in a 
regards entirely the other burden | tremendous overall saving and will | 
jicms which will not be affected. | also give a much more adequate cost 

This determination can be made | picture. | 
much more clear by being pre- | This will eliminate the possibility, | 
sented graphically, and I am pre-|which now exists in most plants, of 
seniing such a graphic determina- | quoting a price too low in small pro- 
tic | duction items and making them dis- | 

[ hove taken a detinite part, fig- | proportionately high on large pro- 
urins, the cost of tooling it up in|duction jobs which are made to 
four different ways and estimated | bear the expense burden. which 
the cost of production by each|should be absorbed by the smal’ 
metl quantity items. 

C!4 A involves the use of $15 
wori ( ‘ le ‘ vould || ewror y ST rr 

| ‘aah engineer with sup- sa ee 
per t plementary business education 774 White trucks recently pur- 

Cc B involves the use of $500!| and training. Experienced in chased by the city of New York 
Woith o! Ss, by the use of which experimental engineering, sales, | for use in the garbage collection 
the « tabor cost will be reduced || service, publicity and editorial || ,n4 refuse department, which has 
to 30 cenis per unit. work in automotive field. Held || 7 . 

Class C involves somewhat more |] responsible position abroad for || been delivered to the city by the 
elabor: tooling, costing $1,000, and'| American motor car manufac- White Company of Cleveland, O. 
reduccs the direct labor cost to 10}|| turer. Address Automotive Daily |; These trucks are equipped with 
cents per uns. = News, 350 Hudson St., New York || fully inclosed bodies, assuring 

Class D is eStimated for tooling || City. 
made as nearly fully automatic as! | odorless and dust-proof collection. 


| who 


which will be known as “Alumin- 
weld.” The new electrode is a 5% 
silicon aluminum alloy and can be 
used for welding sheet or cast 
aluminum, It is designed for either 
metallic or carbon arc welding. 

It is 
which prevents excessive oxidation 
and will dissolve any aluminum 
oxide that might be formed. The 
manufacturers claim that the coat- 
ing assists in giving a very smooth 
operating arc which is particularly 
essential in welding aluminum. 

The resulting weld is said to be 
very dense without porosity and 
possesses high tensile strength. The 
weld can also be polished satisfac- 
torily with practically no discolora- 
tion, it is claimed. 

In its use a short are of approxi- 
mately 20 volts should be held with 


New Jaeger 


JAEGER WATCH COMPANY, IN 


provided with a _ coating | 


te 


| used will vary with the thickness of 
sheet or material to be welded but 


the following table gives a good 
idea of the proper currents. 


Electrode Current Range Average 
| Size, Inch Amperes Amperes 
o 35 to 45 40 
1% 55 to 80 70 
6 100 to 150 125 
Use /.-inch for sheet up to 14 
gauge, ‘s-inch from 14 gauge to % 


and ;s-inch for sheet over '%-inch 


thickness. Sheets of over ,%-inch 
thickness should have the edges 
beveled if welded from one side only. 
In all cases when used with 
metallic are process, reversed 
polarity is used. 
Aluminweld is produced in four 





sizes, #,. 15, ga and ,% inches in 14- 


}inch lengths. 


Clock-Mirror 





% 


C., New York city, is presenting a 


new } heme day jump hour Gmoptess with non- eae | mirror 


|ferrous and non-ferrous metals 
This lathe represents a departure | 
from long-established principles of | 

athe design, and, although its swing 
ea is limited to: 
proportioned to transmit the full 
capacity of its 100 horse power 6 to 1 
| adjustable speed-driving motor. 

A demonstration of this character 
cannot fail to intrigue the interest 
of and enlighten the many execu- 
tives of the metal-working industry 
will journey to Cincinnati to 
witness it 


TRENTON RUBBER MAKERS 
RE-ELECT THEIR OFFICERS 
Trenton, N. J., Feb. 29.—The Rub- 

ber Manufacturers’ Association of 

New Jersey, at its annual meeting | 

at the Trenton Club re-elected the 

tollowing ficers: President, John | 


| A. Lambert Sen Rubber Company; 


vice-president, I. Ely Reed, Mercer 
Rubber Company; secretary, Charles 
E. Stokes, Jr.. Home Rubber Com- 
pany; treasurer, Horace B. Tobin, 
Woven Steel Hose and Rubber Com- | 
pany. 
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DODGE ADOPTS 
| NEW PARCOLITE 
| RUST RESISTANT 


22 inches, it is | 


The monopiece steel bodies, fend- 
ers, sheet metal parts and wire 
wheels on the 1932 Dodge six and 
eight models now are treated by 
| what is known as the Parcolite proc- 
ess, said to be an advancement over 
any rust-proofing method yet de- 
veloped. 

Parcolite, it is claimed, protects 
the surface of all treated parts ‘from 
rust, recognized as the most per- 
sistently destructive force in metal- 
lurgy. It also constitutes the base 
|and protective agent for the final 
lacquer finish of the completed body. 
| Tests have proved that the final 
| finishes of Dodge monopiece steel 
| bodies, permanently anchored to the 
| metal by the Parcolite process, will 
| stand exposure, shock and vibration 
| without injury, and even if the Par- 





colited metal parts are exposed 
through accident, rust will not 
spread to the surrounding area, 


| Dodge engineers explain, 


White T rucks for Ne ew Y ork City 
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